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%&'& (#) #' Member Sam Kain, Farmers more than just their knowledge.
*H(D O +# O # - National Co., writes: “Where They are selling themselves,
2 _ do | start? The National Land their style & their 3
> Conference just gets better & ; $
; better every year! Not only $ $
4 ( ; ;
were the speakers and education
, classes fantastic, but the knowl- '$
@ $@ edge gained from fellow land $ $
: practitioners was invaluable. |
b 8$ c particularly enjoyed the seg- ; /
ment called Master Your Mar-
ketindg' put on by Greg Herder.
$ + (In fact, | enjoyed it so much, | - ! 1 %
arranged for Greg to speak at ) 4
E s $ the Farmers National Co. an- 2
nual conference this fall.) His 5 $6
8 statement What separates the ) -
3 $ great Land Specialists from the ./~ 8&9:% +:%
rest of the pack is that they
|/3 understand they are selling $B @



More from the Land Conf.

From Terri Jensen, your Chapter President

'$ $$ 7 Land transactions
+ $ -
require
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specialized + $ +
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“You can't expect to meet the challenges of

today with yesterday’s-tools and expect to-be in
business tomorrow._ "

Highlights from May's Meeting:

“On Target Marketing” at Target Field/Twins Stadium

Thank you to Upper Midwest Management for hosting refreshments!!
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Rick Hood
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Date Class/ Location Price/Credits
Instructor
06/10/10 River-
RLI - Land 101 side $295
Randy Hertz 15.00
07/20/10 Land Invest Clive
ment Analysis $395
20.00
Randy Hertz
08/17/10 Clive
RLI Tax De-
ferred 1031 $295
Exchange 16.00
David Brown
09/20/10 bractical GPS/ Dubuque
ractical
GIS Navigation $295
16.00

Kudos to Existing Chapter ALC's! >>>
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Accredited Land Consultants
aren'tjust real estate people.

They're land people.

Accredited Land Consultants use their in-depth understanding of land transactions
{0 reate solutions, add value, and build wealth for their dlients.

So when you're buying or selling land, contact an Accredited Land Consultant.
Because ALCs aren't just real estate people.

They re fand people

ACCREDITED

DR LAND

INSTITUTE B8 consuiranT

REALTORS® LAND INSTITUTE
430 North Michigan Avenue Chicago, Il 60611 1-800-441-LAND. ema: digrealtors.arg
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MN Chapter's Newest ALC
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